Ace Goodman
Location: NW London

Nationality: British

ace@gmail.com
PROFILE:
High calibre BUSINESS ANALYST and MS DYNAMICS ERP CONSULTANT. Experienced in business processes and functional requirements. Full life cycle ERP implementation experience. Now seeking a position as an AX Dynamics Consultant.
AXAPTA EXPERIENCE:

· Financial setup: base currency, Chart of Accounts, Dimensions, Posting Profiles, Number Series, Accounting Periods, Bank, VAT, Journals, Financial Statements, SOP, POP etc 
· experience with AX Gold partner 

· Certified in Microsoft Dynamics AX Financials v4 (see link below)
NAV EXPERIENCE:

· Maintenance and Support of Dynamics NAV

· Experience of implementing Financials, Sales  

     Order/Purchase Order Processing and Inventory
· Understanding of Financials, Manufacturing and HR business processes

· Excellent Business Analysis skills including writing of Functional Specifications and Training Manuals

MAJOR ACHIEVEMENTS: 

· Certified in MS Dynamics NAV (Navision): Financials, 

Trade, Warehousing and Relationship Management modules. Certifications can be verified on following MS website:
                                         -    Experience of MS Dynamics AX 
-    MBA (Corporate Finance) - Middlesex  Uni.

-    BSc  (Modular Science degree) – E London Uni. 

WORK EXPERIENCE:  
CONTRACT ROLES

July 2008 – To date                                   AX and NAV Freelance Contractor   

                                                                   See history below
Contract:             Tectura (London office). Working on various NAV projects as 
                             an application consultant

Contract:            Food Products manufacturer 
Duration:             AX2009

· Reviewing Chart of Accounts,  creating new GL accounts, creating Totalling accounts, adding Dimensions 

· Creating Financial Statements using Dimensions

· Training on use of GL reports using Dimensions

· Creating Vendor bank Accounts and testing BACs procedure

· Creating Stock Posting Profiles and testing the GL posting of Receipts/Shipments  and Invoicing

· Fixed Asset setup, creating Fixed assets and running depreciation

· Basic report changes

Contract:           Chemical distribution Company and manufacturing

                           Company (Zenith)
Duration:             NAV2009 - Four months

· Write a functional specification based on NAV2009 

· Specify how third party logistic software to integrate with NAV2009

· Set up NAV pilot for multi company business for Financials, SOP, POP, Warehousing and Manufacturing

· Training (Financials and Relationship Management)

Contract:            Distribution Company white goods (Baumatic)

Duration:             Navision v4 - 3 months

· Reviewing and enhancing  Financial setup

· Test upgrade to new NAV versions and assisting in SQL migration

· Delivering  NAV training programmes in Warehousing 

· Implementing addition NAV modules

· Support  and training      

Contract:             Software consultancy (Entity - specialising in web design,

                            portals and content management)

Duration:              NAV v5 - 2 months  

· Setup NAV Relationship Management 

· Setup NAV Financials using sample data for Sports education vertical

· Testing of development work done around EDI integration

 Contract:           Ongoing ad hoc NAV support/training/consultancy with 

                            existing clients

PERMANENT ROLES

August 2007 – May 2008                        Peracto (London)

                                                                 A Gold Certified Microsoft     

                                                               NAV Dynamics Partner – UK

Position:   Navision Application Consultant (Saudi and UK)
Reason for leaving:  Unable to maintain extended overseas travel

Industry:      -     Project Scoping and Implementation of NAV ERP system for clients in 
                           Media, Distribution and Credit Management. Functional areas 
                           experienced in: Financials, Inventory, Relationship Management and
                           Warehousing.
Activity:

· Project Management

· Identify Project team members

· Create  Project plan and documentation to be used

· Discuss Business Processes and Reporting

· System architecture

· Business cycle – agree on GL, Sales and Purchase setup for template company

· eg Chart of Account Structure, Currencies, Responsibility centres

· Inventory / location setup where applicable

· Workshops – to test various setup of template company

· Identify data required to be brought across from legacy systems

· Specify / test Dataports

· Identify and specify bespoke development requirements

· Testing and modifying template company for various multi-company / locations 

· Training – all modules
· User Acceptance Test

June 2005 - July 2007                              CCS (Taplow) 

                                                                A Gold Certified Microsoft     

                                                                NAV Dynamics Partner - UK
Position:   Navision Consultant and Help desk support 
Reason for leaving:  Move into full time implementation role

Industry:          -       Navision support to clients in Distribution (Food and Electronics),
                                 Technology (Wireless broadband, Lasers), Membership and

                                 Recruitment. 

 Activity: 

· Support provided for example in following functional areas:

· General Ledger

· Sales / purchase ledger corrections

· Payments and Cash Receipt applications

· Bank Reconciliation

· Inventory valuation

· Item tracking

· Reminder letters

· Fixed Asset depreciation

· Inter-company postings

· VAT

· Installation of NAV software on client sites

· Working with lead consultants to identify gaps and writing up outline specification documents 

· Setting up Chart of Accounts, Posting groups and Dimensions for new projects

· Testing and restoring test/live system on client sites 

· Creating new companies on the same database

· Providing training/training material and providing Go live support

· Deliver training programme – for example:

· Financials – Basic and Advanced (Sales / Purchase Ledger) to include Budgets, Analysis and Reporting

· Relationship Management – eg Segmentation, Campaigns and Interactions

· Inventory – eg Items, Stock keeping units, Item/Bom journals

Mar 2004 – May 2005                         CBS (Potters Bar) 

                                                            A Certified Microsoft NAV

                                                            Dynamics Partner
Position:         NAV Sales / Pre-sales Consultant

Reason for leaving:  Move into full time support role

Activity:
· Demonstrating standard NAV to prospects

· Demonstrating  bespoke NAV Plant Hire software to clients

· Arranging partnership agreements with other NAV re-sellers 

· Set up Tele-sales team

Aug 2001- Feb 2004                             Multi Global Plc (Oxford)

                                                             A Certified Microsoft Axapta

                                                               Dynamics Partner                                      
                               

Position:          Axapta Sales Consultant (Hire vertical)

Reason for leaving:  Made redundant (due to acquisition by Touchstone)

Activity:

· Initially sold the Unix system ‘Genesys’

· Moved into Axapta sales in 2002 (sold system to Message Labs)

· Axapta Account management

· Demonstrated basic Axapta to prospects (SOP/POP and Hire functionality)

Feb 2001–July 2001                                 First National Bank Plc

                                                                  Abbey National

Position:          Leasing Consultant

Reason for leaving:  Left to join IT industry

·  Brief position due to career change opportunity .
                             Period  Feb 1994 – July 2001 was spent working  for various  banks in the
                             Leasing  sector.
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